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helps companies optimize
their purchasing processes
through better visibility and deci-
sion-making. Our solution organ-
izes procurement data from across
your entire purchasing lifecycle —
from requisitions and orders to
goods receipts and vendor in-
voices.

According to Deloitte, 65% of pro-
curement leaders lack visibility be-
yond their tier-one suppliers. Our
solution addresses this challenge
by providing real-time insights
into your procurement activities.
Users can track documents, moni-
tor spending, manage inventory,
and maintain current supplier in-
formation.

A key benefit is the translation of
technical SAP codes into busi-
ness-friendly terms, making infor-
mation accessible without special-
ized knowledge. Our solution
transforms raw data into struc-
tured formats that support daily re-
porting and provide a foundation

T Deloitte Global Chief Procurement Officer Su rvey 2018

for identifying improvement op-
portunities.

Designed for procurement teams,
finance departments, and ana-
lysts in organizations of all sizes,
dab Data Product Procurement
delivers the transparency and ana-
lytical capabilities needed to ac-
tively steer procurement opera-
tions.

69%

of procurement leaders lack
visibility beyond their tier-one
suppliers.

Getting started is straightforward:
we'll assess your SAP system,
demonstrate the solution with
your data, and implement a tai-
lored plan that matches your
needs.


https://www2.deloitte.com/content/dam/Deloitte/us/Documents/process-and-operations/us-chief-procurement-officer-survey-2018.pdf
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The Data Product Procurement in-
tegrates key information from pur-
chase requisitions, orders, vendor
data, and item details to help you
track and optimize your purchas-
iNng process.

This comprehensive view enables
you to monitor spending patterns,
assess vendor performance, track
approval workflows, and ensure
procurement policy compliance.
Each component serves a specific
purpose in building this complete
procurement picture:

provides high-level infor-
mation about purchase transac-
tions

offers detailed line-item infor-
mation

. con-
tains supplier information for ef-
fective vendor management

. tracks
internal requests and approval
workflows

. add context
and translate technical codes
into business language

Together, these components give
you the insights needed to under-
stand not just what was purchased,
but how the procurement process
flows through your organization.

The Purchasing Document Header
provides essential information
about your purchase orders and
contracts, showing who created
each document, when, and under
what organizational and financial
conditions.

This data helps you understand
procurement initiation patterns —
which teams create purchase or-
ders, whether approval processes
are followed, and if unusual activi-
ties exist.

It also supports traceability by con-
necting purchasing documents to
subsequent steps like goods re-
ceipts and invoicing, ensuring con-
sistency throughout the procure-
ment lifecycle.

With this information, you gain a
clear foundation for analyzing pro-
curement behavior and under-
standing financial commitments
across your organization — all pre-
sented in business-friendly terms
rather than technical SAP codes.



The Purchasing Document Items
section provides detailed infor-
mation about each individual item
within your purchase orders. It
shows what was ordered, in what
quantity, at what price, and under
what terms. You can also see who
created or modified each entry and
their department.

This data includes important finan-
cial values such as net and gross
amounts, taxes, and multi-cur-
rency calculations for consistent
analysis across regions. It also cap-
tures key logistics information like
delivery dates and shipping terms
to support coordination between
purchasing and supply chain
teams.

With this level of detail, you gain
visibility into purchasing patterns
at the line-item level. You can iden-
tify pricing trends, monitor align-
ment with contracts and budgets,
and see which departments gen-
erate specific costs. You can also
distinguish between manually en-
tered and system-generated data
to better understand user behav-
ior.

This granular view enables you to
identify opportunities for cost sav-
ings, ensure policy compliance,
and make better decisions based
on actual purchasing data.

The Vendor Master Data section
provides comprehensive infor-
mation about your suppliers. It in-
cludes who your vendors are, their
contact details, categorization, and
when they were added to your sys-
tem.

This data helps you maintain accu-
rate supplier records, track vendor
relationships over time, and ensure
proper documentation of business
partnerships. You can see which
vendors are active or inactive, un-
derstand your supplier landscape
by region or category, and main-
tain compliance with vendor man-
agement policies.

The section also shows who cre-
ated each vendor record and when,
adding accountability to your sup-
plier management process. This
helps you understand who in your
organization manages vendor rela-
tionships and how your supplier
base evolves.

With this supplier intelligence, you
can make better decisions about
vendor selection, manage compli-
ance requirements more effec-
tively, and strengthen your ap-
proach to supplier relationship
management.



The Purchase Requisition section
shows you the beginning stage of
the procurement process. It re-
veals what items were requested,
who requested them, and how
these requests moved through
your organization to become for-
mal purchase orders.

This data connects each requisition
to the people and departments in-
volved, helping you understand
both the demand and the work-
flow behind it. You can track ap-
proval paths, identify where re-
quests originate, and monitor how
quickly requisitions convert to or-
ders.

With this visibility, you can analyze
where purchasing demand comes
from, ensure proper approval pro-
cedures are followed, and identify
any bottlenecks in the requisition
process. This helps you manage
procurement proactively from the
very first step.

By understanding the complete
journey from initial request to for-
mal order, you gain insights that
can improve efficiency, accounta-
bility, and decision-making in your
procurement operations.

The Remaining Columns section
enhances your procurement data
by adding context and clarity. It in-
cludes domain value texts (DDO7T)
that translate technical SAP codes
into business-friendly language,
plus additional fields that provide
organizational, financial, and logis-
tical context.

Instead of seeing cryptic codes like
"B" or "Z1," your data shows clear
terms like "Final Released" or
"Framework Order." This makes re-
ports and dashboards accessible to
users without technical SAP
knowledge.

The supporting fields connect your
procurement data to specific
plants, company codes, materials,
cost centers, and delivery terms.
They also include historical infor-
mation like creation dates and doc-
ument changes, enabling you to
track the full lifecycle of purchasing
documents.

This enrichment allows you to build
intuitive reports that work across
departments, connecting procure-
ment to finance, logistics, and op-
erations. It supports compliance
and audit preparation by making
your data easier to verify and ex-
plain.



Process Sequence and Tim-
ing: Visualize the chronologi-
cal flow of procurement activ-

When combined with the dab ities to identify process viola-
AnalyticSuite, the Data Product tions, optimize cycle times,
Procurement enables interactive and align resource planning
analysis across five key areas: with seasonal trends.
Vendor and User Behavior: Ex- Document  Structure and
amine how departments and Contract Compliance: Assess
users engage in procurement how effectively framework
activities and how vendor rela- agreements and contracts are
tionships develop. This helps used. ldentify purchases that
identify top suppliers, highlight bypass  requisitions,  un-
departments with high pur- derused agreements, and
chasing volumes, and uncover one-time vendors to improve
potential compliance issues process discipline.
like segregation of duties con-
flicts.

These analytical capabilities can be
customized and integrated with

Purchase Order Lifecycle: Fol- your existing reporting environ-
low each purchase order from ment to support continuous iMm-
creation through approval, de- provement in procurement.

livery, and payment. This re-

veals bottlenecks, helps

streamline workflows, and en-
sures financial accuracy be-
tween orders and invoices.

Financial and Value Optimiza-
tion: Monitor price changes,
currency fluctuations, and
value discrepancies across the
procurement lifecycle. This
helps detect issues like invoice
mismatches or unauthorized
price adjustments.



https://www.dab-europe.com/en/products/dab-analytic-suite/
https://www.dab-europe.com/en/products/dab-analytic-suite/

Use Cases

These real-world  applications
demonstrate how organizations
can use the Data Product Procure-
ment to address common chal-
lenges:

@ Spending Visibility and
Control

Which departments generate
the most procurement volume?

Are we getting consistent pric-
ing for the same materials
across business units?

How has our spending with key
vendors changed over time?

Which categories of spending
offer the greatest opportunity
for savings?

Use Case #1

A manufacturing  company
used these insights fo identify
that 70% of unplanned pur-
chases came from three de-

partments, allowing them to
implement targeted approval
workflows and reduce maverick
spending.

(D Process Compliance and

Improvement

Are proper approvals obtained
before purchases are made?

How well are we utilizing our
framework agreements?

What percentage of purchases
bypass the requisition process?

Where are the bottlenecks in
our procurement workflow?

Use Case #2

A healthcare provider discov-
ered that 15% of their purchases
skipped the requisition process,
allowing them to reinforce

proper procedures and reduce
compliance issues during audits.
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Which vendors are active, inac-
tive, or blocked?

- Who is responsible for creating .
and managing vendor records?

Are we maintaining complete
vendor information for compli-
ance?

Which suppliers should we con-
solidate or expand our relation-
ships with?

Use Case #3

A retail business identified over
200 inactive vendors in their
system, enabling them to clean
their master data and stream-
line their supplier management
process.

l | | Vendor Management l/\7| Efficiency Enhancement

What's our average time from
requisition to purchase order?

How long does each approval
step take in our workflow?

Which types of purchases move
most quickly through our pro-
cess?

How do seasonal patterns affect
our procurement efficiency?

Use Case #4

A logistics company pinpointed
a two-day bofttleneck in their
approval process and reduced

their overall procurement cycle
time by 40% aofter making tar-
geted improvements.

o dOb # Documents # Document Categories # Document Types
496 4 4
Procurement -
Overview

# With Purchase Requisition # Without Purchase Requisition # Vendors
190 306 32

Company Code

All v

# Documents per Document Category

Purchasing Organization
All v 400
Purchasing Group ~

200
All v

Document Creation Period ~ 0

Purchase Order Contract Scheduling Request for

08022022 [ 03042025 B
Agreement Quotation

Top 10 PRs by Net Value
Purchase Requisition
252,00K€ @0010000005

(@7:59%) ©0010000448
© 0010000355
© 0010000446
0010000447

22,23KE (4.2%)
23,20KE (4,38%)

27.99KE
(5.29%)

2844KE
(5.37%)

29,0... (54..) —

29.01KE (5.48%) ®0010000717

20,61KE (7,67%) —

-

# Documents per Document Type

I
[

Standard PO Quantity Contract  Scheduling RFQ
Agreement

Top 10 Vendors by Volume

Vendor Trade Goods |
Quick & Easy Birom... [l
Druckerei farbenfron... [l
inlandslieferant DEF... [l
Auslandslieferant cHN - [l
Intandslieferant DE .. [l
Robert kravischek ||

oM E Me 2ME 3ME

Power Bl Report Data Product Procurement Overview Page showing key metrics and charts for
document overview and purchase requisition as well as vendor highlights. 9



This Data Product transforms your
procurement data into meaningful
business insights. It provides visi-
bility across the entire purchasing
process by connecting requisitions,
orders, deliveries, invoices, and
vendor information.

The solution helps you understand
spending patterns, ensure process
compliance, manage vendor rela-
tionships effectively, and identify
opportunities for efficiency im-
provements. Information is pre-
sented in business-friendly lan-
guage, making it accessible to us-
ers without technical expertise.

Key Benefits include:

Complete visibility across the
procurement lifecycle

Multi-dimensional analysis of
spending and process metrics

Clear understanding of who
drives procurement activities

Improved compliance with poli-
cies and procedures

Better decision-making based
on comprehensive insights

Ready to transform your procure-
ment operations? Our implemen-
tation approach makes it easy to
get started:

Assessment:. We evaluate your
SAP environment and procure-
ment needs

Demonstration: See the solu-
tion in action with your actual
data

Implementation: We set up a
tailored solution in your envi-
ronment

Activation: Gain immediate ac-
cess to 39 specialized analyses

Contact us today to discover how
dab Data Product Procurement
can help you achieve greater effi-
ciency, compliance, and strategic
value from your purchasing pro-
cesses.

Contact Information:

& sales@dab-gmbh.de

& www.dab-europe.com
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